
First Quarter 2022 Investor Supplement
Product Developments
Security:

● Recognized as the only vendor named as Gartner Peer
Insights Customers’ Choice for web application and API
protection for four consecutive years.

● Continued to innovate our Next-Gen WAF with new custom
response codes and our GraphQL Inspection feature, and
we became the first and only WAF to support Arm®-based
environments at scale.

Leading Innovation:

● Recognized as a leader by IDC MarketScape in the
Worldwide Commercial CDN 2022 Vendor Assessment.

● Announced a new Observability Dashboard that is bringing
end-to-end security, delivery, application and performance
metrics into a unified view.

● Deployed HTTP/3 and QUIC platform-wide, enabling
customers with faster response times, better network
performance, and built-in encryption with TLS 1.3.

Developer Relations:

● Fastly acquired Fanout to unlock real-time, frictionless app
development at the edge with unprecedented scale.

● Fastly 101 launched on docs.fastly.com, a new
project-based, hands-on tutorial showing how to set up
Fastly’s CDN with a real website.

Key Metrics Highlights
● Trailing 12 month net retention rate (NRR LTM)1 decreased

to 115% in the first quarter from 118% in the fourth quarter
2021.

● Dollar-Based Net Expansion Rate (DBNER)2 decreased to
118% in the first quarter from 121% in the fourth quarter
2021.

● Total customer count was 2,880, of which 457 were
enterprise customers.4

● Average enterprise customer spend of $722K in the first
quarter, up 3% quarter-over-quarter.

Corporate Development
● Announced that the Board has initiated a search to

identify the next CEO to lead the company through its
next phase of growth. Once a successor is appointed,
current CEO Joshua Bixby will step down as CEO and
from the Fastly Board of Directors.

Customer and Partner Developments
● Accelerated edge adoption with a new Compute@Edge

Partner Ecosystem designed to help customers build a
variety of edge computing use cases utilizing major
cloud service provider integrations.

● A top Fortune 100 global financial platform chose
Fastly’s unlimited RPS & Workspaces WAF package for
its flexibility and scalability.

● A top Fortune 100 ecommerce platform expanded their
partnership with Fastly to include Media Shield
protection of critical infrastructure during live events.

● A leading Spanish-language broadcaster, sourced
through Fastly’s Google Cloud Marketplace partnership,
adopted Fastly’s Streaming for Live and VOD
capabilities and token authentication.

● A Fortune 500 apparel company expanding their digital
footprint added Next-Gen WAF to their delivery, TLS,
and image optimization products from Fastly.

First Quarter 2022 Financial Highlights
● Record revenue of $102.4 million exceeded quarterly

guidance range and grew 5% quarter-over-quarter.

● GAAP net loss per basic and diluted shares of $0.54,
compared to $0.44 in the first quarter of 2021.

● Non-GAAP net loss5 per basic and diluted shares of $0.15,
compared to $0.12 in the first quarter of 2021.

Second Quarter and Full Year 2022 Guidance:
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1 We calculate LTM Net Retention Rate by dividing the total customer revenue for the prior twelve-month period (“prior 12-month period”)
ending at the beginning of the last twelve-month period (“LTM period”) minus revenue contraction due to billing decreases or customer
churn, plus revenue expansion due to billing increases during the LTM period from the same customers by the total prior 12-month period
revenue. We believe the LTM Net Retention Rate is supplemental as it removes some of the volatility that is inherent in a usage-based
business model.

2 We calculate Dollar-Based Net Expansion Rate by dividing the revenue for a given period from customers who remained customers as of
the last day of the given period (the “current” period) by the revenue from the same customers for the same period measured one year
prior (the “base” period). The revenue included in the current period excludes revenue from (i) customers that churned after the end of the
base period and (ii) new customers that entered into a customer agreement after the end of the base period.

3 Annual revenue retention rate is calculated by subtracting the quotient of the Annual Revenue Churn from all of our Churned Customers
divided by our annual revenue of the same calendar year from 100%. Our “Annual Revenue Churn” is calculated by multiplying the final full
month of revenue from a customer that terminated its contract with us (a “Churned Customer”) by the number of months remaining in the
same calendar year.

4 Enterprise customers are defined as those spending $100,000 or more in a twelve-month period.

5 For a reconciliation of non-GAAP financial measures to their corresponding GAAP measures, please refer to the reconciliation table at the
end of this letter.

6 Assumes weighted average basic shares outstanding of 121.4 million in Q2 2022 and 121.8 million for the full year 2022.

7 Non-GAAP Net Loss per share is calculated as full-year Non-GAAP Net Loss divided by weighted average basic shares for the full year
2022.

8 Calculated based on trailing twelve-months.

9 Net Retention Rate measures the net change in monthly revenue from existing customers in the last month of the period (the “current"
period month) compared to the last month of the same period one year prior (the “prior" period month). The revenue included in the current
period month includes revenue from (i) revenue contraction due to billing decreases or customer churn, (ii) revenue expansion due to billing
increases, but excludes revenue from new customers. We calculate Net Retention Rate by dividing the revenue from the current period
month by the revenue in the prior period month.



Forward-Looking Statements

This investor supplement contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as
amended (the "Securities Act"), and Section 21E of the Securities Exchange Act of 1934, as amended, about us and our industry that
involve substantial risks and uncertainties. Forward-looking statements generally relate to future events or Fastly's future financial or
operating performance. In some cases, you can identify forward-looking statements because they contain words such as "may," "will,"
"should," "expects," "plans," "anticipates,” “going to,” "could," "intends," "target," "projects," "contemplates," "believes," "estimates,"
"predicts," "potential," "continue," “would,” or the negative of these words or other similar terms or expressions that concern Fastly's
expectations, goals, strategy, priorities, plans, projections, or intentions. Forward-looking statements in this investor supplement include,
but are not limited to, statements regarding Fastly’s future financial and operating performance, including its outlook and guidance;
Fastly's strategies, product and business plans; and continued demand for future products from the combined Signal Sciences’ portfolio.
Fastly's expectations and beliefs regarding these matters may not materialize, and actual results in future periods are subject to risks and
uncertainties that could cause actual results to differ materially from those projected. These risks include the possibility that: Fastly is
unable to attract and retain customers; Fastly's existing customers and partners do not maintain or increase usage of Fastly's platform;
Fastly's platform and product features do not meet expectations, including due to defects, interruptions, security breaches, delays in
performance or other similar problems; Fastly is unable to adapt to meet evolving market and customer demands and rapid technological
change; Fastly is unable to comply with modified or new industry standards, laws and regulations; Fastly is unable to generate sufficient
revenues to achieve or sustain profitability; Fastly’s limited operating history makes it difficult to evaluate its prospects and future
operating results; Fastly is unable to effectively manage its growth; and Fastly is unable to compete effectively. The forward-looking
statements contained in this investor supplement are also subject to other risks and uncertainties, including those more fully described in
Fastly’s Annual Report on Form 10-K for the fiscal year ended December 31, 2021, and additional information that will be set forth in
Fastly’s Quarterly Report on Form 10-Q for the quarter ended March 31, 2022, and other filings and reports that we may file from time to
time with the SEC. The forward-looking statements in this investor supplement are based on information available to Fastly as of the date
hereof, and Fastly disclaims any obligation to update any forward-looking statements, except as required by law.

Non-GAAP Financial Measures

To supplement our condensed consolidated financial statements, which are prepared and presented in accordance with accounting
principles generally accepted in the United States ("GAAP"), the Company uses the following non-GAAP measures of financial
performance: non-GAAP gross profit, non-GAAP gross margin, non-GAAP operating loss, non-GAAP net loss, non-GAAP basic and
diluted net loss per common share, non-GAAP research and development, non-GAAP sales and marketing, non-GAAP general and
administrative, free cash flow and adjusted EBITDA. The presentation of this additional financial information is not intended to be
considered in isolation from, as a substitute for, or superior to, the financial information prepared and presented in accordance with GAAP.
These non-GAAP measures have limitations in that they do not reflect all of the amounts associated with our results of operations as
determined in accordance with GAAP. In addition, these non-GAAP financial measures may be different from the non-GAAP financial
measures used by other companies. These non-GAAP measures should only be used to evaluate our results of operations in conjunction
with the corresponding GAAP measures. Management compensates for these limitations by reconciling these non-GAAP financial
measures to the most comparable GAAP financial measures within our earnings releases.

Non-GAAP gross profit, non-GAAP gross margin, non-GAAP operating loss, non-GAAP net loss and non-GAAP basic and diluted net loss
per common share, non-GAAP research and development, non-GAAP sales and marketing, and non-GAAP general and administrative
differ from GAAP in that they exclude stock-based compensation expense, amortization of acquired intangible assets, acquisition-related
expenses and amortization of debt discount and issuance costs.

Adjusted EBITDA: excludes stock-based compensation expense, depreciation and other amortization expenses, amortization of acquired
intangible assets, acquisition-related expenses, interest income, interest expense (including amortization of debt discount and issuance
costs) other income (expense), net, and income taxes.

Acquisition-related Expenses: consists of acquisition-related charges that are not related to ongoing operations. Management considers
its operating results without the acquisition-related expenses when evaluating its ongoing non-GAAP performance and its ongoing
adjusted EBITDA performance because these charges may not be reflective of our core business, ongoing operating results, or future
outlook.



Amortization of Acquired Intangible Assets: consists of non-cash charges that can be affected by the timing and magnitude of asset
purchases and acquisitions. Amortization of acquired intangible assets is included in the following cost and expense line items of our
GAAP presentation: cost of revenue and sales and marketing. Management considers its operating results without the amortization
expense of our acquired intangible assets when evaluating its ongoing non-GAAP performance and its ongoing adjusted EBITDA
performance because these charges are non-cash expenses that can be affected by the timing and magnitude of asset purchases and
acquisitions and may not be reflective of our core business, ongoing operating results, or future outlook.

Amortization of Debt Discount and Issuance Costs: consists primarily of amortization expense related to our debt obligations.
Management considers its non-GAAP net loss and adjusted EBITDA results without this activity when evaluating its ongoing performance
because it is not believed by management to be reflective of our core business, ongoing operating results or future outlook.  These are
included in our total interest expense.

Capital Expenditures: cash used for purchases of property and equipment and capitalized internal-use software, as reflected in our
statement of cash flows.

Depreciation and Other Amortization Expense: consists of non-cash charges that can be affected by the timing and magnitude of asset
purchases. Depreciation and amortization expense is included in the following cost and expense line items of our GAAP presentation:
cost of revenue, research and development, sales and marketing, and general and administrative. Management considers its operating
results without the depreciation and other amortization expense when evaluating its ongoing adjusted EBITDA performance because
these charges are non-cash expenses that can be affected by the timing and magnitude of asset purchases and may not be reflective of
our core business, ongoing operating results, or future outlook.

Free Cash Flow: calculated as net cash used in operating activities less capital expenditures.

Income Taxes: consists primarily of expenses recognized related to state and foreign income taxes. Management considers its adjusted
EBITDA results without these charges when evaluating its ongoing performance because it is not believed by management to be
reflective of our core business, ongoing operating results or future outlook.

Interest Expense: consists primarily of interest expense related to our debt instruments, including amortization of debt discount and
issuance costs.  Management considers its operating results without total interest expense when evaluating its non-GAAP net loss and
and ongoing adjusted EBITDA performance because it is not believed by management to be reflective of our core business, ongoing
operating results or future outlook.

Interest Income: consists primarily of interest income related to our marketable securities. Management considers its adjusted EBITDA
results without this activity when evaluating its ongoing performance because it is not believed by management to be reflective of our core
business, ongoing operating results or future outlook.

Non-GAAP Operating Loss: calculated as GAAP revenue less non-GAAP cost of revenue and non-GAAP operating expenses.

Other Income (Expense), Net: consists primarily of foreign currency transaction gains and losses. Management considers its operating
results without other income (expense), net when evaluating its ongoing adjusted EBITDA performance because it is not believed by
management to be reflective of our core business, ongoing operating results or future outlook.

Stock-based Compensation Expense: consists of expenses for stock options, restricted stock units, performance awards, restricted stock
awards and Employee Stock Purchase Plan ("ESPP") under our equity incentive plans. Stock-based compensation is included in the
following cost and expense line items of our GAAP presentation: cost of revenue, research and development, sales and marketing, and
general and administrative.

Although stock-based compensation is an expense for the Company and is viewed as a form of compensation, management excludes
stock-based compensation from our non-GAAP measures and adjusted EBITDA results for purposes of evaluating our continuing
operating performance primarily because it is a non-cash expense not believed by management to be reflective of our core business,
ongoing operating results, or future outlook. In addition, the value of some stock-based instruments is determined using formulas that
incorporate variables, such as market volatility, that are beyond our control.



Management believes these non-GAAP financial measures and adjusted EBITDA serve as useful metrics for our management and
investors because they enable a better understanding of the long-term performance of our core business and facilitate comparisons of our
operating results over multiple periods and to those of peer companies, and when taken together with the corresponding GAAP financial
measures and our reconciliations, enhance investors' overall understanding of our current financial performance.

In the financial tables below, the Company provides a reconciliation of the most comparable GAAP financial measure to the historical
non-GAAP financial measures used in this investor supplement.
















