
©2026 Fastly, Inc. Fastly Q1 2026 Earnings Investor Deck (5/6/2026)

Q1  FY 2026

May 6, 2026Investor 
Presentation



©2026 Fastly, Inc. Fastly Q1 2026 Earnings Investor Deck (5/6/2026)

This presentation (this “Presentation”) contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended (the “Securities Act”), and Section 21E of the Securities Exchange Act of 1934, 
as amended, about us and our industry that involve substantial risks and uncertainties. Forward-looking statements generally relate to future events or Fastlyʼs future financial or operating performance. In some cases, you can identify 
forward-looking statements because they contain words such as “may,” “will,” “should,” “expects,” “plans,” “anticipates,” “going to,” “could,” “intends,” “target,” “projects,” “contemplates,” “believes,” “estimates,” “predicts,” 
“potential,” “continue,” “would,” or the negative of these words or other similar terms or expressions that concern Fastlyʼs expectations, goals, strategy, priorities, plans, projections, or intentions. Forward-looking statements in this 
Presentation include, but are not limited to, statements regarding Fastlyʼs future financial and operating performance, including its total addressable market; and Fastlyʼs strategies, product, and business plans. Fastlyʼs expectations 
and beliefs regarding these matters may not materialize, and actual results in future periods are subject to risks and uncertainties that could cause actual results to differ materially from those projected. These risks include the 
possibility that: Fastly is unable to attract and retain customers; Fastlyʼs existing customers and partners do not maintain, or increase usage of Fastlyʼs platform; Fastlyʼs platform and product features do not meet expectations, 
including due to defects, interruptions, security breaches, delays in performance or other similar problems; Fastly is unable to adapt to meet evolving market and customer demands and rapid technological change; Fastly is unable to 
comply with modified or new industry standards, laws and regulations; Fastly is unable to generate sufficient revenues to achieve or sustain profitability; Fastlyʼs limited operating history makes it difficult to evaluate its prospects and 
future operating results; Fastly is unable to effectively manage its growth; and Fastly is unable to compete effectively. The forward-looking statements contained in this investor presentation are also subject to other risks and 
uncertainties, including those more fully described in Fastlyʼs Annual Report on Form 10-K for the year ended December 31, 2025. Additional information will also be set forth in Fastlyʼs Quarterly Report on Form 10-Q for the quarter 
ended March 31, 2026, and other filings and reports that Fastly may file from time to time with the SEC. The forward-looking statements in this investor presentation are based on information available to Fastly as of the date hereof, 
and Fastly disclaims any obligation to update any forward-looking statements, except as required by law.

This Presentation contains statistical data, estimates, and forecasts that are based on independent industry publications or other publicly available information, as well as other information based on our internal sources. While we 
believe the industry and market data included in this presentation are reliable and are based on reasonable assumptions, these data involve many assumptions and limitations, and you are cautioned not to give undue weight to these 
estimates. We have not independently verified the accuracy or completeness of the data contained in these industry publications and other publicly available information. This presentation also includes certain non-GAAP financial 
measures, which have not been prepared in accordance with generally accepted accounting principles in the United States (GAAP). These non-GAAP financial measures are in addition to, and not as a substitute for, or superior to, 
financial measures calculated in accordance with GAAP. There are a number of limitations related to the use of these non-GAAP financial measures versus their nearest GAAP equivalents. For example, other companies may calculate 
non-GAAP financial measures differently or may use other measures to evaluate their performance, all of which could reduce the usefulness of our non-GAAP financial measures as tools for comparison. Please see the Appendix for 
definitions and reconciliations of these non-GAAP financial measures to their nearest GAAP equivalents and for the calculation of certain other financial metrics.
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Clear market 
leader with 

differentiated 
technology

Unified platform
centered on 
innovation

Large and growing 
addressable 

market

Investment highlights
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Internet and AI trends 
driving significant 

opportunity

Mission-critical
platform vital
for customer 

operations

Multiple ways 
to accelerate and 

sustain growth
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Note: All figures as of March 31, 2026 unless noted otherwise. LTM indicates last twelve month period.  See Appendix for definitions. 
1  TAM based on an average of forecasts from Gartner Edge Distribution Platforms Worldwide, 2025 and IDC Custom Solutions TAM Analysis, 2025
2 As of December 31, 2025
3 Annual 2025 average
4 Based on Googleʼs Chrome User Experience Report and data set run on October 17-18, 2023 

$653M
LTM Revenue

Q1‘2026

20%
YoY Revenue

Growth Q1ʼ2026

1,100+
Employees2

~$22B
TAM1 
2026

600+
Large 

Customers

113%
LTM NRR

+95%
Average CSAT Score3

5.0+ Trillion
Average daily requests served

32%
Faster average time to first byte 

than other CDNs4

4

Our mission is to make the internet a better place, 
where all experiences are fast, safe, and engaging.
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Growth of internet consumption presents a significant 
opportunity for Fastly

● AI generated content
● AI queries
● AI Inferencing
● Agentic AI
● API & Bot-heavy traffic

● Peak events
● Downloads
● Live event network traffic 

spike

● Growing coverage
● Service affordability
● 4K TV dominance

2026 traffic growth estimate: 15.4% YoY 1

Reached 33 exabytes per day 2

1. IBIS World
2. AppLogic Networks (f.k.a. Sandvine) 2024 Report

More Access + Pixels AI AgentsEvents + Live Streaming
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Edge Cloud positioning

Central 
Cloud

Private 
Cloud

End
UsersEdge Cloud

■ Faster, more consistent user experiences
■ Better performance at scale with lower costs
■ Time-critical decisions, site-local state and caching, 

pre-processing/stream analytics
■ “First-mile” enforcement (policy, security, QoS) near users 

and device

Fastly partners with the Central Cloud with the goal of:

Edge Cloud connects 
Central Cloud to the 

Users
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What is better done at the Edge?

7

Content & 
Application 

Delivery
Security Compute / AI Observability

Speed Configurable Resilient & 
Mission Critical

Enforcement & 
Security

Low latency (faster sites),
 snappier apps

Personalized, 
dynamic, customizable 

experiences at the Edge

“First-mile” 
enforcement (policy, 
security, QoS) near 

users and device

W
hy

 is
 th

e 
Ed

ge
 b

et
te

r?

Lower Cost

Lower egress 
traffic cost

Helps applications
 remain available at 

global scale
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An Architecture for the Modern Internet

✔ Fewer, more powerful 
POPs at strategic markets 
around the world

✔ Less hardware to
deliver comprehensive 
global reach

Fastlyʼs strategic global edge network

Legacy Solutions

Deploying thousands of 
small, scattered POPs

Slow and requires 
extensive hardware

Single POP
Multiple POPs
Planned new POP
Planned upgrade

167
POPs

578 Tbps
Edge network capacity

Note: All figures as of March 31, 2026

8
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Recognized by analysts and customers

LEADER 
Worldwide Edge 

Delivery
Highly Innovative

CUSTOMERSʼ 
CHOICE

Web App/API 
Protection

7 years in a row

LEADER
Edge Development

Only Vendor 
Awarded Customer 

Halo 

CUSTOMER VALUE
App Security

ROI 235%

2025 STUDY 
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Select customers in key industry verticals

634
Large 

Customers

113%
LTM NRR

$1.03M
Avg Large Customer 

Spend Annualized

SaaS SolutionsMedia, Gaming & 
Entertainment Omnichannel Retail Travel & Leisure FinTech

Note: All figures as of March 31, 2026
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Network 
Services

(73%)

11

Platform strategy and transformation

Note: All figures as of March 31, 2026

Security
(22%)

Other
(5%)

● Delivery

● Media Shield

● Live Streaming

● VOD

● Compute

● Observability

● WAF

● Bot Management

● DDoS

● API Discovery

● CSP

+11%
Q1 YoY Growth

+47%
Q1 YoY Growth

+67% 
Q1 YoY Growth

Strong momentum across our 
offerings driven by a 

platform-focused approach
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Our growth drivers

Platform strategy and cross-sell opportunities

Accelerated R&D innovation and feature velocity

Share gains on competitive take-outs

Deeper penetration into international markets4

3

2

1
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Q1 FY 2026 
Financial Results
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$653M 
LTM Revenue

20% 47%
YoY Security Revenue GrowthYoY Revenue Growth

$369M
Remaining Performance Obligation (RPO) 

Grew 63% YoY 

Q1 2026 Financial highlights

$42M
LTM Free Cash Flow*

65.1%
Non-GAAP Gross Margin
(vs 57.3% in Q1 ‘2025)*

*Non-GAAP measures. See Appendix for a reconciliation of these non-GAAP measures to the most directly comparable GAAP measures.



©2026 Fastly, Inc. Fastly Q1 2026 Earnings Investor Deck (5/6/2026) 15

Revenue and Non-GAAP gross margin performance

YoY revenue 
growth

Note: Non-GAAP measures. See Appendix for a reconciliation of these non-GAAP measures to the most directly comparable GAAP measures.

Total revenue ($M), YoY growth and Non-GAAP gross margin

YoY revenue 
growth 8% 7% 2% 8% 12% 15% 23% 20% 15%7%

Annual ResultsQuarterly Results
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Opex leverage over time

Note: Non-GAAP measures. See Appendix for a reconciliation of these non-GAAP measures to the most directly comparable GAAP measures. Percentages do not sum due to rounding.

Quarterly Results Annual Results

Total Non-GAAP operating expenses % of revenue
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Increasingly efficient operating model
Non-GAAP Income from operations and FCF ($M)

Margin (% of revenue)

Note: Non-GAAP measures. See Appendix for a reconciliation of these non-GAAP measures to the most directly comparable GAAP measures.

1% (5%)(9%) (14%) (2%) (6%) (4%) 6% (3%) 7% 7% 11% 12% 5% 11% 2% 4% 7%(4%) (7%)

Quarterly Results Annual Results

Q2:24 Q3:24 Q4:24 Q1:25 Q2:25 Q3:25 Q4:25 Q1:26 2024 2025
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Financial Guidance

Q2 2026 FY 2026

Revenue
   Growth % YoY (midpoint)

$170M - $176M
16%

$710M - $725M
15%

Gross Margin* 64.0%, +/- 50 bps 64.0%, +/- 50 bps

Operating Income* $12M - $16M $58M - $68M 

EPS, fully diluted* $0.05 - $0.08 $0.27 - $0.33

Free Cash Flow - $40M - $50M

* Non-GAAP measures. See Appendix for a reconciliation of these non-GAAP measures to the most directly comparable GAAP measures. 
Note: These forward looking statements were provided by us on May 6, 2026. This forward looking guidance speaks only as of such date and the inclusion of such guidance in this presentation should not be 

interpreted as a confirmation or affirmation of such guidance as of any other date. Except as required by law, we assume no obligation and do not intend to update these forward-looking statements or to 
conform these statements to actual results or to changes in our expectations. All guidance figures presented, other than revenue, are on an adjusted, non-GAAP basis. A reconciliation of non-GAAP 
guidance measures to corresponding GAAP measures is not available on a forward-looking basis without unreasonable effort due to the uncertainty of expenses that may be incurred in the future.
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Appendix
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Definitions
Use of Non-GAAP financial measures: To supplement our condensed consolidated financial statements, which are prepared and presented in accordance with accounting principles 
generally accepted in the United States (“GAAP”), the Company uses the following non-GAAP measures of financial performance: non-GAAP gross profit, non-GAAP gross margin, 
non-GAAP operating income (loss), non-GAAP net income (loss), non-GAAP basic and diluted net income (loss) per common share, non-GAAP research and development, non-GAAP 
sales and marketing, non-GAAP general and administrative, free cash flow and adjusted EBITDA. The presentation of this additional financial information is not intended to be 
considered in isolation from, as a substitute for, or superior to, the financial information prepared and presented in accordance with GAAP. These non-GAAP measures have limitations in 
that they do not reflect all of the amounts associated with our results of operations as determined in accordance with GAAP. In addition, these non-GAAP financial measures may be 
different from the non-GAAP financial measures used by other companies. These non-GAAP measures should only be used to evaluate our results of operations in conjunction with the 
corresponding GAAP measures. Management compensates for these limitations by reconciling these non-GAAP financial measures to the most comparable GAAP financial measures. 
Non-GAAP gross profit, non-GAAP gross margin, non-GAAP operating loss, non-GAAP net income (loss) and non-GAAP basic and diluted net loss per common share, non-GAAP 
research and development, non-GAAP sales and marketing, and non-GAAP general and administrative differ from GAAP in that they exclude stock-based compensation expense and 
related employer payroll taxes, amortization of capitalized stock-based compensation - cost of revenue, amortization of acquired intangible assets, executive transition costs, net gain 
on extinguishment of debt, impairment expense, restructuring charges, gain on modification of lease, and amortization of debt discount and issuance costs.

Average large customer spend: Our average large customer spend is calculated by taking the annualized current quarter revenue contributed by large customers existing as of the 
current period, and dividing that by the number of large customers as of the current period. 

Large customers: Our large customers are defined as those with annualized current quarter revenue in excess of $100,000. This is calculated by taking the revenue for each customer 
within the quarter and multiplying it by four. Our definition of a customer consists of separate identifiable operating entities with which we have a billing relationship in good standing, 
from which we recognized revenue during the current quarter.

Free cash flow: Calculated as net cash used in operating activities less purchases of property and equipment, net of proceeds from sale of property and equipment, principal 
payments of finance lease liabilities, capitalized internal-use software costs and advance payments made related to capital expenditures. Management specifically identifies adjusting 
items in the reconciliation of GAAP to non-GAAP financial measures. Management considers non-GAAP free cash flow to be a profitability and liquidity measure that provides useful 
information to management and investors about the amount of cash generated by the business that can possibly be used for investing in Fastly's business and strengthening its 
balance sheet, but it is not intended to represent the residual cash flow available for discretionary expenditures. The presentation of non-GAAP free cash flow is also not meant to be 
considered in isolation or as an alternative to cash flows from operating activities as a measure of liquidity.

LTM Net Retention Rate (LTM NRR): We calculate LTM NRR by dividing the total customer revenue for the prior twelve-month period (“prior 12-month period”) ending at the beginning 
of the last twelve-month period (“LTM period”) minus revenue contraction due to billing decreases or customer churn, plus revenue expansion due to billing increases during the LTM 
period from the same customers by the total prior 12-month period revenue. We believe the LTM Net Retention Rate is supplemental as it removes some of the volatility that is inherent 
in a usage-based business model.

Remaining Performance Obligations (RPO): Includes future committed revenue for periods within current contracts with customers, as well as deferred revenue arising from 
consideration invoiced for which the related performance obligations have not been satisfied.
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GAAP to Non-GAAP Quarterly Reconciliation
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GAAP to Non-GAAP Quarterly reconciliation (contʼd)

22
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